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A CLASSIC TEXT 
T R A N S F O R M E D  F O R  A N E W E R A  

“Timely and timeless! The authors present 
fundamentals and frameworks that will hone 

of experienced practitioners 
and inspire those new to the profession to do 

—JAMES H. MOORE, JR., 
President & CEO, University of Illinois Foundation 

Achieving Excellence in 
Fundraising provides a comprehensive 

design and implement a fundraising strategy 
that engages today’s donors and transforms 
institutions and the communities they serve.” 

—HELENE D. GAYLE, 
Former President & CEO, Chicago Community Trust and 
Former President, Spelman College 

of Achieving Excellence in Fundraising, 
the editors present an essential text to the art and science 
of fundraising. This trusted resource makes transformational 
advances to previous editions, responding to the rapidly 
changing environment. It retains proven best practices—the 
ones that have made this the s go-to textbook—while 
addressing an enduring shift toward innovation, cutting-
edge research, and a call for more inclusive fundraising. 

With over 30 new authors and 20 continuing contributors, 
 balances tested principles  

with exploration of new insights, approaches, and tools.  

volunteers, and students for mission-based fundraising 
through uncertainty and with resilience. It is the guidebook 
for future fundraising. 

ENTER CODE 
DURING CHECKOUT 

AT WILEY.COM 
*Offer valid through 

12/31/2027 

978-1-119-76375-8 
Hardcover $70.00 

ABOUT THE AUTHORS 

GENEVIEVE G. SHAKER is 
Associate Professor of 
Philanthropic Studies at the 
Indiana University Lilly Family 
School of Philanthropy, a  
frequent contributor to The 
Fund Raising School, and a 
former fundraiser with twenty 
years of experience. 

EUGENE R. TEMPEL is  
Professor and Founding 
Dean Emeritus of the Indiana 
University Lilly Family School 
of Philanthropy, and is one of 
the nation’s foremost thought 
leaders on fundraising and 
philanthropy. He is also Presi
dent Emeritus of the Indiana 
University Foundation. 

SARAH K. NATHAN served 
s as the Associate 

Director of The Fund Raising 
School where she specialized 
in developing research-based 
and applied learning experi
ences for fundraisers. She 
currently leads the Middletown 
Community Foundation in Ohio. 

BILL STANCZYKIEWICZ  
is Director of The Fund Rais
ing School, Clinical Associate 
Professor, and Senior Assis
tant Dean of the Indiana Uni
versity Lilly Family School of 
Philanthropy. His 25-year ca
reer includes serving as CEO 

AVAILABLE 
wherever books and eBooks are sold 
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R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Get to Know  
The Fund Raising School 
From the neighborhood nonprofit to NGOs around the world, with a wide range of charitable 
organizations in between, The Fund Raising School is a well-regarded and trustworthy source  
of fundraising training – grounded in relevant research and proven best practice.

89%
 

Research-Based Curriculum  
Our curriculum, grounded in leading 
research and evidence-based best 
practices, delivers proven strategies for 
fundraising success. 

Learn from the Best  
Our faculty are seasoned professionals with 
vast practical experience in fundraising. 

Network with Peers  
Engage with classmates from various 
sectors of the nonprofit world. 

Practical Tools and Plans  
Every course includes ready-to-
use templates and an actionable 
plan to enhance your fundraising 
capabilities immediately. 

Earn CFRE Points  
Courses are approved for 
Certified Fund Raising Executive 
(CFRE) credits, helping you 
prepare for the CFRE exam and 
maintain your credential.

OF TFRS ALUMNI 
GAIN CONFIDENCE TO 
FUNDRAISE EFFECTIVELY.

Why Choose The Fund Raising School?
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R E T U R N  T O  M E N U

Where Can You Find  
The Fund Raising School?
In-Person
Face-to-face learning experiences provided at any  
of our 11 locations.

• Atlanta, GA
• Austin, TX
• Boise, ID
• Chicago, IL
• Denver, CO
• Fort Lauderdale, FL

Custom
Not finding the right fit for you or your organization? Work with our team to bring our courses to you or 
develop a course built for your needs. 

Virtual 
The virtual classroom simulates the  
in-person class experience and is delivered 
in a synchronous format via Zoom. 
Participants will be able to communicate 
via audio and chat during the course. Virtual 
classroom courses are offered in multiple 
sessions from 2pm - 5pm ET.

Online 

Online courses are for highly self-motivated, 
independent learners comfortable with 
technology who can meet weekly deadlines. 
You will use your own projects or organization as 
case examples to complete assignments. Weekly 
lessons include readings, narrated presentations, 
forum discussions, and written exercises. Faculty 
members provide regular feedback through email 
and discussion forums.

• Honolulu, HI
• Indianapolis, IN
• New York City, NY
• San Diego, CA
• Scottsdale, AZ
• Washington, D.C.

FLAGSHIP COURSE: Principles & Techniques of Fundraising 
Our signature foundation course instills a systematic approach to ethical fundraising, teaching you the 
essential strategies and skills that you need to fundraise successfully.

Also check out 

PODCAST        WEBINAR  BLOG

5



R E T U R N  T O  M E N U

Our Certificates  
Help donors and potential employers understand the depth and breadth of your skills, 
experience, and dedication to ethical fundraising and nonprofit leadership by completing 
one of our certificate programs.

Certificate in Fund Raising Management (CFRM)
An internationally recognized credential that tells the world that you have the expertise and 
commitment to fundraise effectively.

Certificate in Fundraising Leadership (CFRL)
While fundraising is a management function – central to the health and impact of nonprofits – 
fundraisers also are leaders within their organizations. 

Certificate in Digital Fundraising (CDFR)
Recent and rapid changes in digital fundraising are here to stay! Develop and strengthen your  
skills and stay on top of the latest trends. The curriculum ranges from the basics of optimizing  
social media for effective fundraising to next-level digital techniques and strategies to expand  
your organization’s fundraising abilities.

Certificate in Planned Giving Management (CPGM)
A comprehensive program designed to equip fundraising professionals with the expertise  
needed to develop and manage effective planned giving programs.

Certificate in Nonprofit Executive Leadership (CNEL) 
Leading a 21st century nonprofit means making decisions based on research, internal data, 
experience and vision.*

*In partnership, The Fund Raising School and the IU Executive Education at the Paul H. O’Neill School of  Public and Environmental Affairs offer the   	
  Certificate in Nonprofit Executive Leadership.

6R E T U R N  T O  M E N U



R E T U R N  T O  M E N U

Certificate in Fund Raising 
Management (CFRM)   

 
 

Required course:  
Principles & Techniques of Fundraising 

Next, choose three from the following:  
• Developing Annual Sustainability 
• Developing Major Gifts     
• Fundraising Campaigns: From Capital to Comprehensive  
• Planned Giving: Getting the Proper Start

Before this class (Principles & Techniques of Fundraising), 
there were aspects of fundraising and the fundraising 
process that I understood to be true only because of my 
lived experience in the sector. After this course, I feel more 
confident because I am more certain that what I know is 
rooted in fact and best practices, not just my opinion of what 
has worked well in scenarios with my job and role."

Rebecca Greaney 
Community and Donor Engagement Coordinator, Humane Indiana

7



R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Principles & Techniques of Fundraising (CFRM)

Maximize your fundraising success through this timeless course that teaches 
the tried-and-true practical skills of effective fundraising. Strengthen your 
fundraising abilities by learning proven fund development tools, and draft 
a specific fundraising plan to grow your organization. This course serves 
as the foundation for the rest of the curriculum. Upon completion of the 
course, participants will receive a digital copy of Achieving Excellence in 
Fundraising, fifth edition, the go-to reference for fundraising principles, 
concepts, and techniques.

In-person
Atlanta February 8-11, 2027

Austin April 5-8, 2027

Chicago September 28-October 1, 2026

Chicago May 17-20, 2027

Denver September 14-17, 2026

Fort Lauderdale January 19-22, 2027

Honolulu March 15-18, 2027

Indianapolis August 17-20, 2026

Indianapolis October 26-29, 2026

Indianapolis January 11-14, 2027

Indianapolis March 1-4, 2027

Indianapolis April 19-22, 2027

Indianapolis May 10-13, 2027

Indianapolis June 21-24, 2027

New York November 9-12, 2026

San Diego February 1-4, 2027

Scottsdale February 22-25, 2027

Online Virtual
July 13-September 6, 2026 August 20-October 8, 2026

September 21-November 15, 2026 January 12-March 2, 2027

February 22-April 18, 2027

May 3-June 27, 2027

Daily Schedule
In-person
Four days, 8:30 a.m. to 5 p.m.

Virtual (Live)
Eight sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Eight weeks

Tuition
In-person & Virtual
$1,695

Online
$1,745

27.0 CFRE education points

While we recommend starting 
with “Principles & Techniques  
of Fundraising,” you can start 
with the course that best fits 
your needs.
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R E T U R N  T O  M E N U

Developing Annual Sustainability (CFRM)

Successful fundraising is an ongoing process. As you continue to identify 
new donors, you also need to maintain good relations with current donors 
and encourage them to repeat and increase their giving. Learn and 
strengthen the fundraising skills that can sustain your organization  
including direct mail, online giving, major gifts and special events.

In-person
Atlanta May 3-5, 2027

Boise April 19-21, 2027

Chicago September 2-4, 2026

Fort Lauderdale November 16-18, 2026

Indianapolis August 3-5, 2026

Indianapolis March 15-17, 2027

New York City June 14-16, 2027

San Diego February 17-19, 2027

Online Virtual
October 5-November 15, 2026 October 13-November 17, 2026

January 25-March 7, 2027 April 27-June 1, 2027

Developing Major Gifts (CFRM)

Raise more money by receiving more major gifts. Consistent donors can 
become major donors when you effectively implement the Eight-Step  
Major Gifts Management Cycle. Identify and utilize your own communication 
strengths when meeting with donors to develop major gifts and increase 
your fundraising success.

In-person
Boise September 14-16, 2026

Chicago August 24-26, 2026

Denver May 3-5, 2027

Fort Lauderdale February 15-17, 2027

Indianapolis July 15-17, 2026

Indianapolis October 7-9, 2026

Indianapolis December 2-4, 2026

Indianapolis January 25-27, 2027

Indianapolis March 24-26, 2027

Scottsdale November 9-11, 2026

Washington DC June 7-9, 2027

Online Virtual
August 17-September 27, 2026 July 9-August 13, 2026

February 8-March 21, 2027 March 16-April 20, 2027

Daily Schedule
In-person
Three days, 8:30 a.m. to 5 p.m.

Virtual (Live)
Six sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Six weeks

Tuition
In-person & Virtual 
$1,495

Online
$1,545

20.25 CFRE education points

Daily Schedule
In-person
Three days, 8:30 a.m. to 5 p.m.

Virtual (Live)
Six sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Six weeks

Tuition
In-person & Virtual
$1,495

Online
$1,545

20.25 CFRE education points
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R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Fundraising Campaigns:  
From Capital to Comprehensive (CFRM)

Discover the keys to successfully planning a fundraising campaign. This 
course explores capital, endowment, comprehensive, and project-based 
campaigns. You will navigate the decision-making process, considering 
the "why" and "why not" factors, and uncover intangible benefits for your 
organization, beyond finances. Learn how to engage stakeholders effectively, 
utilizing proven strategies and tools to design, implement, and manage 
campaigns. You will gain practical skills that you can apply within your 
nonprofit context.

In-person
Chicago October 19-21, 2026

Denver June 21-23, 2027

Fort Lauderdale December 7-9, 2026

Indianapolis July 8-10, 2026

Indianapolis January 19-21, 2027

New York August 17-19, 2026

San Diego March 8-10, 2027

Online Virtual
August 3-September 13, 2026 May 25-July 13, 2027

January 11-February 21, 2027

Daily Schedule
In-person
Three days, 8:30 a.m. to 5 p.m.

Virtual (Live)
Six sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Six weeks

Tuition
In-person & Virtual
$1,495

Online
$1,545

20.25 CFRE education points

Planned Giving: Getting the Proper Start 
(CFRM) & (CPGM)

Kickstart your journey into planned giving with this foundational course 
designed for fundraisers. “Planned Giving: Getting the Proper Start” covers 
everything you need to know to begin integrating planned giving into your 
fundraising program. Throughout the course, participants will explore the 
benefits to both organizations and donors, learn to blend major and planned 
gifts, and gain a solid understanding of planned giving basics. Key topics 
include gifts that help now and later, prospective donor identification, and 
effective communication strategies. The course also introduces marketing 
planned gifts, ethical considerations, and steps to get your planned giving 
program started, along with institutional readiness and action planning.

In-person
Atlanta August 17-19, 2026

Austin March 8-10, 2027

Indianapolis October 21-23, 2026

Indianapolis April 26-28, 2027

New York May 17-19, 2027

Online Virtual
August 10-September 20, 2026 November 5-December 17, 2026

March 15-April 25, 2027

Daily Schedule
In-person 
Three days, 8:30 a.m. to 5 p.m.

Virtual (Live)
Six sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Six weeks

Tuition
In-person & Virtual 
$1,495 

Online 
$1,545

20.25 CFRE education points
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R E T U R N  T O  M E N U

Daily Schedule
In-person 
Three days, 8:30 a.m. to 5 p.m.

Virtual (Live)
Six sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Six weeks

Tuition
In-person & Virtual 
$1,495 

Online 
$1,545

20.25 CFRE education points

Certificate in Fundraising 
Leadership (CFRL)   

 
 

Required course:  
Effective Leadership,  
Successful Fundraising 

Next, choose three from the following:  
• Empowering Generosity: Understanding Philanthropy & Fundraising  
• Fundraising Ethics  
• Purposeful Boards, Powerful Fundraising 
• The Art of Fundraising

I simply can't thank the Lilly Family School of Philanthropy 
enough for making school fun again! Before participating in 
courses to receive my Certificate in Fundraising Leadership 
over the past year, I hadn't been in a classroom in over 20 years. 
The professors and students contributed to a most enriching 
experience for me!  I'm so grateful to have had the opportunity to 
participate. Lilly is truly the gold standard in philanthropic studies." 

Liza Cole 
Director, Leadership & Legacy Giving, The Children's Inn at NIH

11



R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Effective Leadership, Successful Fundraising 
(CFRL) 
You have developed significant fundraising skills, and now you have been 
promoted to lead the fundraising team. Especially for the new leader or the 
fundraising executive aspiring for a leadership position, in this course, you 
will learn how to develop and cast vision for your fundraising operation, 
recruit and retain talent, continually innovate, lead through consensus, 
address setbacks, and hold colleagues accountable for results.

In-person
Fort Lauderdale January 27-29, 2027

Indianapolis August 24-26, 2026

San Diego December 2-4, 2026

Online
October 5-November 15, 2026

April 5-May 16, 2027

Empowering Generosity: Understanding  
Philanthropy and Fundraising (CFRL)

Empowering Generosity: Understanding Philanthropy & Fundraising will 
introduce a fresh perspective on the significance and purpose of philanthropy, 
inspired by the conceptual framework created by Robert Payton. Philanthropy 
and generosity are inherent qualities that unite us, motivating us to join 
nonprofit organizations and make a difference. Fundraising plays a crucial 
role in transforming these values into impact by providing the necessary 
financial support. Strengthen your leadership skills by learning how effective 
fundraising channels generosity into philanthropic impact.

Online
November 9-December 6, 2026

June 14-July 11, 2027

Fundraising Ethics (CFRL)

Fundraising occurs at the speed of trust. This course teaches and applies ethical 
principles that form the foundation of trusting relationships with donors.

Online
July 13-August 9, 2026

February 1-28, 2027

Daily Schedule 
Online (Asynchronous)
Four weeks

Tuition
$1,040

13.5 CFRE education points

Daily Schedule
Online (Asynchronous)
Four weeks

Tuition
$1,040

13.5 CFRE education points

Daily Schedule
In-person
Three days, 8:30 a.m. to 5 p.m. 

Online (Asynchronous)
Six weeks

Tuition
In-person
$990

Online 
$1,040

20.25 CFRE education points
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R E T U R N  T O  M E N U

Purposeful Boards, Powerful Fundraising (CFRL)

Fundraising success depends on organization-wide efforts from the 
leadership of the board to the dedication of front-line staff. This course 
focuses on the role the board plays in fundraising and how to best structure 
the organization to support this role. Board members and staff will 
work collaboratively to develop an action plan to improve the culture of 
philanthropy in your organization, improve board recruitment and training, 
and ensure the organization has a solid case for support. We recommend 
that a staff person and a board member attend together, but it is not a 
requirement for the course.

Virtual
September 9-30, 2026

March 10-31, 2027

The Art of Fundraising (CFRL) 
Our founder, Dr. Henry Rosso, defined fundraising as “the gentle art of 
teaching the joy of giving.” This course goes beyond the specific tools and 
techniques of fundraising to teach the “amazing skills” of fundraising such 
as active listening, empathy, emotional intelligence, and additional others-
focused skills that are central to connecting with donors and understanding 
their motivations.

Online
August 31-September 27,  2026

May 17-June 13, 2027

Daily Schedule 
Online (Asynchronous)
Four weeks

Tuition
$1,040

13.5 CFRE education points

Daily Schedule
Virtual (Live) 
Four sessions, 2 p.m. to 5 p.m. ET

Tuition
$990

12.0 CFRE education points
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R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Certificate in Digital 
Fundraising (CDFR) 
 
 

Required course:  
Introduction to Effective  
Digital Fundraising

Next, choose two from the following:  
• Digital Fundraising Excellence: Optimizing Strategies for Results  
• Email and Website Strategies for Effective Fundraising  
• Social Media Strategies for Effective Fundraising	

The Introduction to Effective Digital Fundraising course is a 
fantastic course, full of excellent information, examples, and 
planning time to place your ideas on paper before you leave for 
the day and forget what you had in mind. This is definitely an 
A+ course with an AA+ instructor ... leading the way! Thank 
you IU Lilly Family School of Philanthropy for this wonderful 
opportunity!"

Rob Ledwedge 
Marketing Director, Camp Fire Sandusky County
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R E T U R N  T O  M E N U

Introduction to Effective Digital Fundraising 
(CDFR)

Nonprofit organizations have the opportunity to leverage a wide range of 
digital strategies to enhance their fundraising abilities and achieve greater 
impact. This course is designed to introduce you to the knowledge and 
skills needed to navigate and utilize these digital strategies effectively. 
You will explore innovative digital fundraising techniques that can expand 
your organization's reach, engage supporters, and generate increased 
support. By the end of this course, you will have the knowledge and skills to 
begin leveraging a range of digital strategies to expand your organization's 
fundraising abilities.

Virtual
August 25-September 15, 2026

January 28-February 18, 2027

April 15-May 6, 2027

Digital Fundraising Excellence:  
Optimizing Strategies for Results (CDFR)

In today's fast-paced digital landscape, successful fundraising requires 
staying ahead of the curve and utilizing cutting-edge strategies. This course 
is designed to equip you with advanced techniques and strategies that will 
elevate your organization's digital fundraising capabilities to new heights. 
You will gain insights into utilizing data analytics to inform and optimize your 
fundraising efforts. Explore techniques for analyzing donor data, identifying 
trends, and making informed decisions to maximize fundraising outcomes. 
Discover how to leverage technology tools such as AI, donor management 
systems, CRM software, and fundraising automation platforms to streamline 
your operations and enhance efficiency. You will be equipped with 
strategies to leverage data, utilize technology tools, innovative strategies, 
and personalized approaches to maximize fundraising outcomes, engage 
donors, and achieve greater impact for your organizations.

Virtual
July 7-21, 2026

Daily Schedule
Virtual (Live) 
Three sessions, 2 p.m. to 5 p.m. ET

Tuition
$990

9.0 CFRE education points

TFRS has the best PD [professional development] that I've encountered 
in my time as a fundraiser and I recommend it to anyone looking for 
PD opportunities."

Katelynn Bullock 
Annual Giving Officer, 1798 Circle Milton Academy

Daily Schedule
Virtual (Live) 
Four sessions, 2 p.m. to 5 p.m. ET

Tuition
$990

12.0 CFRE education points

15



R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Email and Website Strategies for  
Effective Fundraising (CDFR)

In today's rapidly evolving digital landscape, email marketing and website 
optimization play a crucial role in the success of fundraising initiatives. This 
comprehensive course is designed to equip you with the knowledge and 
skills to harness the full potential of these digital channels, empowering you 
to engage donors, drive conversions, and elevate your fundraising outcomes. 
This course is comprised of three modules: Email Marketing Strategies, 
Website Optimization for Fundraising, and Donor Relationship Management. 
By the end of this course, you will have a comprehensive understanding 
of email and website strategies for effective fundraising. You will have 
developed practical skills to create impactful email campaigns, optimize 
their fundraising websites, and cultivate meaningful relationships with 
donors in the digital realm.

Virtual
December 1-15, 2026

June 10-24, 2027

Social Media Strategies for  
Effective Fundraising (CDFR)

Throughout this course, you will explore the fundamental principles and 
strategies of optimizing social media for fundraising purposes. You will learn 
how to create compelling content that captures the attention of your target 
audience and aligns with your organization's mission. Discover the techniques 
for crafting impactful social media posts, including engaging storytelling, 
persuasive messaging, and utilizing visuals to evoke emotion and inspire action. 
 
In addition, you will gain insights into social media analytics and measurement 
tools to track the performance of campaigns. Explore key performance 
indicators (KPIs) and learn how to interpret data to make informed decisions 
and optimize social media strategies for maximum impact.

Virtual
October 28-November 11, 2026

March 25-April 8, 2027

Daily Schedule
Virtual (Live) 
Three sessions, 2 p.m. to 5 p.m. ET

Tuition
$990

9.0 CFRE education points

Daily Schedule 
Virtual (Live)  
Three sessions, 2 p.m. to 5 p.m. ET 
 
Tuition 
$990 

9.0 CFRE education points 
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R E T U R N  T O  M E N U

Certificate in Planned Giving 
Management (CPGM) 

 
 

• Planned Giving: Getting the Proper Start  

• Planned Giving: Beyond the Basics

• Planned Giving: Building an Effective Program

It is rare that I attend a course where I walk away  

and realize zero minutes were wasted! Excellent 

course, detailed notebook with chapters to help our 

planned giving succeed. The instructors made the 

coursework enjoyable with their personal accounts  

and senses of humor." 

Amy Sieve 
Regional Representative, HOPE International
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R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Planned Giving: Beyond the Basics (CPGM)

Develop the knowledge and tools needed to grow a successful planned 
giving program. This course covers both technical and strategic aspects of 
planned giving. Learn about complex assets, deferred and life income gifts, 
CLTs, DAFs, and Private Foundations, and apply this knowledge through 
advanced case studies and practical applications.

In-person
Indianapolis July 23-24, 2026

Indianapolis November 12-13, 2026

Chicago May 6-7, 2027

Online
October 5-November 1, 2026

Planned Giving: Building an Effective Program 
(CPGM)

Unlock the potential of planned giving to significantly enhance your 
organization’s fundraising efforts. This comprehensive course is designed 
to equip participants with the knowledge and tools needed to develop and 
grow a successful planned giving program. Key topics include advanced 
and integrated marketing strategies, planned gift administration, donor 
recognition, and developing a comprehensive planned gift plan. Participants 
will also learn how to identify potential donors, cultivate relationships, 
and navigate legal and ethical considerations. Register now and bring a 
colleague with you! 
 
This course is designed for one fundraiser and one team member from 
an organization to attend together. The team member should be the CEO, 
Executive Director, finance team member, board member, or other member 
of the leadership team. With each fundraiser staff member registration, 
a complimentary team member registration is included. The registration 
form will have space for you to enter your team member’s information.

In-person
Indianapolis August 31-September 1, 2026

Indianapolis December 3-4, 2026

Indianapolis April 8-9, 2027

Indianapolis June 14-15, 2027

Virtual
April 20-May 11, 2027
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Planned Giving: Getting the Proper Start  
(CPGM) & (CFRM)

See page 10 for description.

Daily Schedule
In-person
Two days, 8:30 a.m. to 5 p.m. ET

Online (Asynchronous)
Four weeks

Tuition
In-person & Virtual
$1,295

Online 
$1,345

13.5 CFRE education points

Daily Schedule
In-person 
Two days, 8:30 a.m. to 5 p.m. ET

Virtual (Live)
Four weeks

Tuition 
$1,295 

13.5 CFRE education points
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R E T U R N  T O  M E N U

Certificate in Nonprofit 
Executive Leadership (CNEL)  

 
 

If you are looking for a class that helps you understand 
your organization's financials and doesn't make you 
feel insecure about what you don't know, this is the 
class! The instructor was on purpose and kept the 
information in easy enough language for anyone to 
understand! I highly recommend it!"

Jeff Conder  
Vice President of Operations, Coburn Place Safe Haven II, Inc.

• Financial Analysis for Nonprofit Leaders 
• Nonprofit Management for the 21st Century 

In partnership, The Fund Raising School and the IU Executive Education at the Paul H. O’Neill School of Public and 
Environmental Affairs offer the Certificate in Nonprofit Executive Leadership.

• Program Evaluation for Mission Impact 
• Strategic and Operational Planning for Nonprofits

Daily Schedule
In-person 
Two days, 8:30 a.m. to 5 p.m. ET

Virtual (Live)
Four weeks

Tuition 
$1,295 

13.5 CFRE education points

19



R E T U R N  T O  M E N U R E T U R N  T O  M E N U

Financial Analysis for Nonprofit Leaders (CNEL)

Financial position, robustness, and flexibility are all areas that are vitally 
important for effective nonprofit leadership. Leaders in nonprofit 
organizations must understand the drivers of these components of financial 
strength in order to be successful in pursuing their organizational missions.

In-person
Indianapolis February 4-5, 2027

Indianapolis September 9-10, 2027

Online
August 3-30, 2026

October 4-31, 2027

Nonprofit Management for the 21st Century 
(CNEL)

One of the biggest challenges facing the nonprofit sector today is the quality 
of its management and board. This seminar will provide participants with a 
strong foundation in the legal and managerial responsibilities of nonprofit 
organizations by engaging topics related to governance, accountability, 
collaboration, and leadership.

In-person
Indianapolis August 20-21, 2026

Indianapolis October 22-23, 2026

Indianapolis April 1-2, 2027

Indianapolis November 4-5, 2027

Online
July 6-August 1, 2027

Daily Schedule
In-person
Two days, 8:30 a.m. to 4:30 p.m.

Online (Asynchronous)
Four weeks

Tuition
In-person
$1,295

Online
$1,395

13.0 CFRE education points

Daily Schedule
In-person
Two days, 8:30 a.m. to 4:30 p.m.

Online (Asynchronous)
Four weeks

Tuition
In-person
$1,295

Online
$1,395

13.0 CFRE education points

I have found all 4 courses that I have taken at the  

The Fund Raising School to be informative, impactful, 

and well organized. I am proud of my certificate and 

am a better fundraiser because of my experience at  

The Fund Raising School." 

Jeffrey Polino 
Director, Philanthropic Planning, Rochester Area Community Foundation
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Program Evaluation for Mission Impact (CNEL)

This course focuses on the techniques and application of evaluation methods 
to assess the effectiveness of nonprofit programs. Participants will learn 
evaluation techniques currently used to determine whether nonprofit 
programs are having the intended effects. Participants will also learn how to 
develop and implement cutting-edge performance measurement strategies 
in nonprofit organizations.

In-person
Indianapolis September 17-18, 2026

Indianapolis June 3-4, 2027

Indianapolis October 7-8, 2027

Online
January 4-31, 2027

Strategic and Operational Planning  
for Nonprofits (CNEL)

Strategic planning is essential for the effective leadership and management 
of nonprofit organizations, particularly in volatile and uncertain operating 
environments. This course will explore key aspects of building and sustaining 
a high performance organization through strategic planning. Participants will 
learn to conduct successful strategic planning. 

In-person
Indianapolis September 15-16, 2026

Indianapolis March 4-5, 2027

Indianapolis August 19-20, 2027

Online
Oct 5-Nov 1, 2026

March 1-28, 2027

Daily Schedule
In-person
Two days, 8:30 a.m. to 4:30 p.m.

Online (Asynchronous)
Four weeks

Tuition
In-person & Virtual
$1,295 

Online
$1,395  

13.0 CFRE education points

Daily Schedule
In-person
Two days, 8:30 a.m. to 4:30 p.m.

Online (Asynchronous)
Four weeks

Tuition
In-person
$1,295

Online
$1,395

13.0 CFRE education points

Tuition
In-person
$1,295

Online
$1,395

13.0 CFRE education points
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Our Specialty Courses  

AI & Fundraising
In today’s rapidly evolving digital landscape, organizations are constantly 
seeking innovative ways to maximize their fundraising efforts. Artificial 
Intelligence (AI) has emerged as a game-changer, revolutionizing the 
world of fundraising and empowering nonprofits to achieve remarkable 
results. Join us for a groundbreaking 3-hour course, “AI & Fundraising: 
Revolutionizing Your Fundraising Efforts,” where you’ll unlock the potential 
of AI and learn how to leverage its power to supercharge your fundraising 
campaigns. This course is designed for individuals and nonprofits who 
are committed to ethical fundraising practices and eager to explore the 
possibilities that AI brings.

Virtual
August 18, 2026

October 29, 2026

January 14, 2027

April 5, 2027

There is a lot of uncertainty about the use of AI (and for good reason), and so 

having a class offered by a trustworthy source like (The Fund Raising School) 

goes a long way to allaying fears and building confidence in being able to use 

tools that can benefit one's organization with less anxiety about risks."

Dana Kaascik 
Director, Corporate and Foundation Relations, World Relief

Daily Schedule
Virtual (Live)
One session, 2 p.m. to 5 p.m. ET 

Tuition
$249

3.0 CFRE education points
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Fundraising for Small Nonprofits
Your organization is doing exceptional work. You are passionate about your 
mission. The potential is great, if only more funding were available. Effective 
fundraising practices can be adapted to meet the unique realities of smaller 
nonprofits. Efficiently use your time and existing resources – including board 
members and other volunteers – to achieve your fundraising goals.

In-person
Indianapolis July 9-10, 2026

Online
September 21-October 11, 2026

Fundraising from Foundations and  
Grant Management
Grants are central to a comprehensive fundraising plan, and so is grant 
management. Identify the right foundations, study their guidelines and write 
a compelling proposal – either on paper or online. Ensure that you manage 
the grant properly and conclude with a thorough report that can help your 
grant funding continue.

In-person
Indianapolis October 8-9, 2026

Indianapolis February 11-12, 2027

Online
May 3-30, 2027

Effective Marketing for Successful Fundraising 
Through effective fundraising marketing, donors receive consistent, 
compelling messages that build trust, deepen understanding, and strengthen 
involvement and support for the mission, especially during times of crisis. 
This course is specifically designed to address the relationship between 
fundraisers and the marketing team. Fundraisers and the marketing team will 
work collaboratively to apply key marketing strategies, including developing 
print, digital, and event-based media to meet specific development goals. As 
a team you will also learn to communicate these messages to constituencies 
and media outlets effectively in good times and in crisis, and further develop 
metrics and strategies for measuring effectiveness.

This course is specifically designed for one fundraiser and one marketing 
team member from an organization to attend together. With each fundraiser 
staff member registration, a complimentary marketing team member 
registration is included. The registration form will have space for you to  
enter your marketing team member’s information.

Virtual
October 1-22, 2026

Daily Schedule
In-person
Two days, 8:30 a.m. to 5 p.m.

Online (Asynchronous)
Three weeks

Tuition
In-person
$199

Online
$199

13.5 CFRE education points

Daily Schedule
In-person
Two days, 8:30 a.m. to 5 p.m.

Online (Asynchronous)
Four weeks

Tuition
In-person
$990

Online
$1,040

13.5 CFRE education points

Daily Schedule
Virtual (Live) 
Four sessions, 2 p.m. to 5 p.m. ET 

Tuition 
$990 

12.0 CFRE education points
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Engaging Woman as Donors
Women are changing the face of philanthropy! This course, designed through 
a collaboration of The Fund Raising School and Women’s Philanthropy 
Institute at the Indiana University Lilly Family School of Philanthropy, will 
provide key insights into women’s philanthropy and women’s giving, allowing 
your organization to be successful in engaging women as donors.

Fundraising from the Business Sector
Learn how to speak the unique language of businesses and corporations 
when raising support from the for-profit sector. Companies can fund 
and strengthen nonprofits in many ways. Gain skills and confidence for 
successful fundraising in the corporate office and the local business.

Online
October 12-November 8, 2026

Donor Retention: The Stewardship Advantage
This course is designed to equip nonprofit professionals with the skills 
and strategies needed to effectively engage and retain donors through 
stewardship. Participants will learn research-based practical donor 
stewardship strategies that can increase donor retention, engagement, and 
charitable giving. Through an interactive session and real-world examples, 
this course will empower you to enhance donor appreciation and drive 
sustainable support for your organization.

Virtual
September 16, 2026

February 17, 2027

June 3, 2027

Daily Schedule
Virtual (Live) 
Three sessions, 2 p.m. to 5 p.m. ET

Tuition
$990

9.0 CFRE education points

Daily Schedule
Virtual (Live)  
Four sessions, 2 p.m. to 5 p.m. ET

Online (Asynchronous)
Four weeks

Tuition
$1,040

12.0 CFRE education points
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Virtual (Live)
One session, 2 p.m. to 5 p.m. ET 

Tuition
$249

3.0 CFRE education points

After 25 years of writing grants, I came to this course for a refresher—but I walked away 
with so much more. I gained new tips, strategies, and insights, along with great connections 
and practical advice. This course is a fantastic experience for both newcomers and seasoned 
grant writers alike."

Peg Strass 
Operations & Grant Manager, City of Westfield
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Clients 
We work with a variety of organizations across the 
US and internationally, including large and small 
nonprofits, foundations, associations, and higher 
education institutions. Our partners include: 

ALSAC, the fundraising and awareness organization 

St. Jude Children’s Research Hospital

Boys & Girls Clubs of America

Clemson University

Evansville Area Fundraising Council

Findlay-Hancock County Community Foundation

Herrick Foundation 

Hillel International

Indiana University School of Medicine

Military Officers Association of America

NCAA

National Alliance on Mental Illness (NAMI)

The Oklahoma Center for Nonprofits

POC Collaborative Community Resource Center

Raza Development Fund

UNICEF

University of Chicago

Volunteers of America

  Nearly  

80%  

 

72%  

OF TFRS ALUMNI WHO IMPLEMENT WHAT 
THEY LEARN FROM TFRS EXPERIENCE 
INCREASED FUNDRAISING.

OF TFRS ALUMNI MEET OR EXCEED THEIR 
FUNDRAISING GOALS. 

Custom Training 
from The Fund 
Raising School
Two Training Options 
• Bring one of our public courses or certificates  	
   to your staff, board, or community. Select from 	
   the list of courses already provided by TFRS.

• Create a fully unique training course in 	    
   partnership with our curriculum team on a wide 	
   variety of topics from our repertoire of expertise.

Want to Learn More? 
• Fill out the form linked here.

• Meet with our team.

• Sign a Service Agreement

POC Collaborative Community Resource Center
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Degrees offered
Bachelor of Arts in Philanthropic Leadership
Offering the first degree of this kind in the world, the Lilly Family 
School of Philanthropy prepares graduates to compete for jobs in 
prestigious organizations or for graduate school.

Learn more:   
philanthropy.indianapolis.iu.edu/academics/degrees/ba

Master of Arts in Philanthropic Studies 
Beyond the “how” of nonprofit management, this program teaches 
the “why”—the social, cultural, political, and economic roles of  
philanthropy and nonprofits. The M.A. can be completed on campus 
or online.

Learn more:   
philanthropy.indianapolis.iu.edu/academics/degrees/ma

The Professional Doctorate in Philanthropic Leadership - 
PhilD
Philanthropic leadership connects the notion of philanthropy as a 
tool for social advancement and community connection with the 
practice of transformational and adaptive leadership. PhilD  
graduates will serve as exceptional philanthropic thought leaders, 
practitioners, and innovators.

Learn more:  
philanthropy.indianapolis.iu.edu/academics/degrees/phild

Ph.D. in Philanthropic Studies
This program prepares students as researchers and scholars as well 
as for leadership roles within philanthropy, higher education, and 
nonprofits. The flexibility within this degree allows students to inte-
grate individual interests and to convert knowledge into social action.

Learn more:   
philanthropy.indianapolis.iu.edu/academics/degrees/phd

Graduate Certificate in  
Philanthropic Fundraising 
Focuses on the latest research on 
philanthropy, and the practical 
applications to develop your knowledge 
base and skills in fundraising.

Learn more:  
philanthropy.indianapolis.iu.edu/
academics/degrees/certificatesmin-
ors/graduate-certificate

Graduate Certificate in  
Philanthropic Studies
Designed as a complement to 
professional or graduate work in a 
related field, this certificate introduces 
students to the critical issues of 
philanthropic practices.

Learn more:  
philanthropy.indianapolis.iu.edu/ 
academics/degrees/certificates-
minors/graduate-certificate

Take Your Education  
Further with the IU  
Lilly Family School  
of Philanthropy

Certificates offered
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WEBINARS    PODCASTS    BLOGS

First Day Podcast
The Fund Raising School (TFRS) produces a free, weekly, 10-20 minute podcast that ranks among 
the top 10 of all philanthropy and fundraising podcasts.

Hosted by TFRS Director Bill Stanczykiewicz, we launched the First Day Podcast in 2018 to create an informative 
resource and provide thoughtful discussion about commonplace and emerging issues in philanthropy.

The First Day Podcast is available weekly through iTunes and Google Play. You may also sign-up to receive the 
podcast via email.

Webinars
The Fund Raising School offers a series of webinars for fundraising professionals. Highlighting the latest 
research from the Lilly Family School of Philanthropy and addressing the most pressing issues in the field,  
the webinars offer an affordable and unique learning experience for fundraisers of all experience levels.

Blended Financing: Impact Investing for Nonprofits  
Neelam Makhijani, Director of Strategic Planning and Outreach, SUVIDHA | August 13, 2026
Impact investing produces positive financial and social results. Nonprofits need skills and capacity beyond 
normal fundraising maximize impact investments from individual donors and foundations. Neelam 
Makhijani’s experience and expertise in facilitating successful impact investments can help you determine  
if this strategy is right for you.

Preventing Fundraiser Burnout: A Comprehensive Strategy 
Dr. Amanda Sattler | November 12, 2026
Facing unworkable expectations from board members, unrealistic demands from donors, and a lack of 
support from CEOs, too many fundraisers face the agony of burnout. After a successful 16-year fundraising 
career, Amanda Sattler’s research has uncovered evidence-based strategies that fundraisers, nonprofit 
CEOs, and the nonprofit sector can implement to prevent fundraiser burnout.

  

Blog
Fundraising is both fulfilling and frustrating, from the joy of giving to the agony of the declined gift request. The 
Fund Raising School’s blog delivers slim and simple analysis and commentary on the latest trends in charitable 
giving, emerging trends in fundraising, and other factors that can influence your fundraising success. Whether 
you have earned one of our certificates or have yet to attend a class, these quick reads deliver information and 
encouragement to guide and uplift your vital work.

All webinars are on Thursdays from 12:00 PM to 1:00 PM Eastern and cost $19.74, in honor of the year  
The Fund Raising School was founded. To register for an upcoming webinar, visit go.iu.edu/tfrs-webinar. 
Missed a webinar? You can still purchase a recording  on our website!
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HANK AND DOTTIE ROSSO  

Scholarships 
Hank Rosso, along with his wife Dottie Rosso, played an integral role in founding The Fund Raising School. Dottie’s 
encouragement in continuing Hank’s legacy and her affirmation of our programs have allowed us to fulfill Hank’s 
vision for the study of philanthropy and fundraising.

The Fund Raising School offers scholarships for several of our cornerstone courses. Financial assistance is available  
to nonprofit professionals who work at organizations with an annual operating budget of $1 million or less.

Successful fundraising requires vision, commitment 
to the cause, love of people, a willingness to ask for 
money in the right way, and a deep appreciation of 
human nature." 
Dottie Rosso
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2026-27 Schedule-At-A-Glance

Certificate in Fund Raising Management

Principles & Techniques of Fundraising
In-person: $1,695
Online: $1,745

Developing  
Major Gifts
In-person: $1,495
Online: $1,545

Fundraising  
Campaigns:  
From Capital to  
Comprehensive
In-person: $1,495
Online: $1,545

Planned Giving:  
Getting the  
Proper Start
In-person: $1,495
Online: $1,545

In-person Atlanta 
May 3-5, 2027

Boise 
April 19-21, 2027

Chicago 
Sept. 2-4, 2026

Fort Lauderdale 
Nov. 16-18, 2026

Indianapolis 
Aug. 3-5, 2026 
March 15-17, 2027

New York 
June 14-16, 2027

San Diego 
Feb. 17-19, 2027

Boise 
Sept. 14-16, 2026

Chicago 
Aug. 24-26, 2026

Denver  
May 3-5, 2027

Fort Lauderdale 
Feb. 15-17, 2027

Indianapolis 
July 15-17, 2026
Oct. 7-9, 2026
Dec, 2-4, 2026
Jan. 25-27, 2027
March 24-26, 2027

Scottsdale
Nov. 9-11, 2026

Washington DC 
June 7-9, 2027

Chicago 
Oct. 19-21, 2026

Denver 
June 21-23, 2027

Fort Lauderdale 
Dec. 7-9, 2026

Indianapolis 
July 8-10, 2026 
Jan. 19-21, 2027

New York 
Aug. 17-19, 2026

San Diego 
March 8-10, 2027

Atlanta 
Aug. 17-19, 2026

Austin 
March 8-10, 2027

Indianapolis 
Oct. 21-23, 2026 
April 26-28, 2027

New York 
May 17-19, 2027

 

Virtual Aug. 20-Oct. 8, 2026
Jan. 12-March 2, 2027

Oct. 13-Nov. 17, 2026
April 27-June 1, 2027

July 9-Aug. 13, 2026
March 16-April 20, 2027

May 25-July 13, 2027 Nov. 5-Dec. 17, 2026

Online Jul. 13-Sept. 6, 2026
Sept. 21-Nov. 15, 2026
Feb. 22-April 18, 2027
May 3-June 27, 2027

Oct. 5-Nov. 15, 2026
Jan. 25-March 7, 2027

Aug. 17-Sept. 27, 2026
Feb. 8-March 21, 2027

Aug. 3-Sept. 13, 2026
Jan. 11-Feb. 21, 2027

Aug. 10-Sept. 20, 2026
March 15-April 25, 2027

Atlanta 
Feb. 8-11, 2027 

Austin 
April 5-8, 2027 

Chicago 
Sept. 28-Oct. 1, 2026 
May 17-20, 2027 

Denver  
Sept. 14-17, 2026 

Fort Lauderdale  
Jan. 19-22, 2027

Honolulu 
March 15-18, 2027 

Indianapolis  
Aug. 17-20, 2026
Oct. 26-29, 2026
Jan. 11-14, 2027
March 1-4, 2027
April 19-22, 2027
May 10-13, 2027
June 21-24, 2027 

To register:
1.	 Go to philanthropy.indianapolis.iu.edu/.
2.	 Choose The Fund Raising School along the top menu bar.
3.	 Choose Courses & Seminars from the drop down menu.
4.	 Click on the Course Title.
5.	 Choose the Register button next to the location and date  

you prefer.

You will receive immediate email confirmation when you register, then a follow-up email with course logistics and hotel information 
within two business days. Payment must be received prior to the start of the course. All cancellations and transfers are subject to an 
administrative fee of $275.

6.	 Sign in to your account or create a new one. 
7.	 Complete the information on three screens, enter your 

form of payment (credit card, purchase order, or select “I 
will pay later” if your organization prefers to pay by check)

8.	 After reviewing and agreeing to the terms and conditions, 
choose Submit. 

New York 
Nov. 9-12, 2026 

San Diego 
Feb. 1-4, 2027 

Scottsdale 
Feb. 22-25, 2027 

  

Developing Annual  
Sustainability
In-person: $1,495
Online: $1,545
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2026-27 Schedule-At-A-Glance

Certificate in Fund Raising Leadership

Effective Leadership, 
Successful Fundraising
In-person: $990 | Online: $1,040

Empowering Generosity:  
Understanding Philanthropy  
& Fundraising
Online: $1,040

Fundraising Ethics 
Online: $1,040

Purposeful Boards, 
Powerful Fundraising
Virtual: $990

The Art of Fundraising
Online: $1,040

In-person Fort Lauderdale 
Jan. 27-29, 2027

Indianapolis 
Aug. 24-26, 2026

San Diego 
Dec. 2-4, 2026

Virtual Sept. 9-30, 2026  
March 10-31, 2027

Online Oct. 5-Nov. 15, 2026
April 5-May 16, 2027

Nov. 9-Dec. 6, 2026  
June 14-July 11, 2027

July 13-Aug. 9, 2026  
Feb. 1-28, 2027  

Aug. 31-Sept. 27, 2026  
May 17-June 13, 2027

Certificate in Digital Fundraising

Introduction to Effective  
Digital Fundraising
Virtual: $990

Digital Fundraising Excellence: 
Optimizing Strategies for Results
Virtual: $990

Email and Website Strategies for 
Effective Fundraising
Virtual: $990

Social Media Strategies for  
Effective Fundraising 
Virtual: $990

Virtual Aug. 25-Sept. 15, 2026  
Jan. 28-Feb. 18, 2027  
April 15-May 6, 2027

July 7-21, 2026  Dec. 1-15, 2026  
June 10-24, 2027

Oct. 28-Nov. 11, 2026  
March 25-April 8, 2027

   
Certificate in Nonprofit Executive Leadership

Financial Analysis for  
Nonprofit Leaders
In-person: $1,295 | Online: $1,395

Nonprofit Management  
for the 21st Century
In-person: $1,295 | Online: $1,395

Program Evaluation  
for Mission Impact
In-person: $1,295 | Online: $1,395

Strategic and Operational  
Planning for Nonprofits
In-person: $1,295 | Online: $1,395

In-person Indianapolis  
Feb. 4-5, 2027
Sept. 9-10, 2027

Indianapolis 
Aug. 20-21, 2026
Oct. 22-23, 2026	
April 1-2, 2027
Nov. 4-5, 2027

Indianapolis 
Sept. 17-18, 2026
June 3-4, 2027
Oct. 7-8, 2027

Indianapolis 
Sept. 15-16, 2026
March 4-5, 2027
Aug. 19-20, 2027

Online Aug. 3-30, 2026
Oct. 4-31, 2027 

July 6-Aug. 1, 2027  Jan. 4-31, 2026 Oct. 5-Nov. 1, 2026	
March 1-28, 2027

Certificate in Planned Giving Management

Planned Giving: Getting the Proper Start
In-person: $1,495 | Online: $1,545

Planned Giving: Beyond the Basics
In-person: $1,295 | Online: $1,345

Planned Giving: Building an Effective Program
$1,295

In-person Chicago 
May 6-7, 2027

Indianapolis 
July 23-24, 2026 
Nov. 12-13, 2026

Indianapolis 
Aug. 31-Sept. 1, 2026  
Dec. 3-4, 2026  
April 8-9, 2027  
June 14-15, 2027

Virtual Aug. 11-Sept. 21, 2025 
March 16-April 26, 2026

April 20, 2027 - May 11, 2027

Online Nov. 6-18, 2025 Oct. 5-Nov. 1, 2026

Denver 
Aug. 18-20, 2025

Indianapolis 
Oct. 20-22, 2025 
April 27-29, 2026

New York 
March 16-18, 2026

Washington DC 
May 18-20, 2026
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R E T U R N  T O  M E N U

Course Schedules 2025-26 At-A-Glance

Coming from a ministry background, fundraising was new to me. A donor 
recommended The Fund Raising School, calling it “top notch!” The Principles 
& Techniques of Fundraising course gave me a strong foundation and left 
me eager to learn more. I went on to earn my Certificate in Fund Raising 
Management to show my commitment to this work. After being promoted to 
director, I began pursuing the Certificate in Fund Raising Leadership. During 
the COVID-19 shutdown, I took advantage of the timely Certificate in Current 
Affairs in Fundraising. I continue taking courses because they’re grounded in 
research-informed best practices. The instructors are consistently excellent—
knowledgeable, supportive, and genuinely invested in my success. The Fund Raising School has equipped me 
with the tools and insights I need to thrive in my role. I highly recommend their courses to anyone looking to 

grow deeper in their own setting."

Bob Yoder 
Director of Development, Anabaptist Mennonite Biblical Seminary

Webinars

Blended Financing: Impact Investing for Nonprofits
$19.74

Preventing Fundraiser Burnout: A Comprehensive Strategy
$19.74

Aug. 13, 2026 Nov. 12, 2026

Specialty Courses

AI & Fundraising
Virtual: $249

Fundraising for 
Small Nonprofits
In-person: $199 
Online: $199

Fundraising from 
Foundations  
and Grant  
Management 
In-person: $990  
Online: $1,040

Effective  
Marketing,
Successful  
Fundraising
Virtual: $990

Fundraising from 
the Business Sector
Online: $1,040

Donor Retention: 
The Stewardship 
Advantage
Virtual: $249

In-person Indianapolis  
July 9-10, 2026  

Indianapolis  
Oct. 8-9, 2026   
Feb. 11-12, 2027

Virtual Aug. 18, 2026  
Oct. 29, 2026
Jan. 14, 2027
April 5, 2027

Oct. 1-22, 2026 Sept. 16, 2026
Feb. 17, 2027
June 3, 2027

Online Sept. 21- 
Oct. 11, 2026

May 3-30, 2027 Oct. 12-Nov. 8, 2026

2026-27 Schedule-At-A-Glance

Certificate in Digital Fundraising

Introduction to Effective  
Digital Fundraising
Virtual: $990

Digital Fundraising Excellence: 
Optimizing Strategies for Results
Virtual: $990

Email and Website Strategies for 
Effective Fundraising
Virtual: $990

Social Media Strategies for  
Effective Fundraising 
Virtual: $990

Virtual Aug. 25-Sept. 15, 2026  
Jan. 28-Feb. 18, 2027  
April 15-May 6, 2027

July 7-21, 2026  Dec. 1-15, 2026  
June 10-24, 2027

Oct. 28-Nov. 11, 2026  
March 25-April 8, 2027
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97%
of alumni reported having increased 

The Fund Raising School courses.

 facebook.com/TheFundRaisingSchool         

      

@TFRSFundraising      

linkedin.com/company/thefundraisingschool

The Fund Raising School®

Indiana University
Lilly Family School of Philanthropy
301 University Blvd., Suite 3000
Indianapolis, IN  46202
833-919-1290
317-274-7063
tfrs@iu.edu

https://philanthropy.iupui.edu/professional-development/courses-seminars/index.html
http://go.iu.edu/tfrs
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